CALIFORNIA

PRIVATE CAPITAL GROUP

538 W 21st St#83931
Houston, TX 77008

Office: (408) 475 4311
ydinai@capcg.com
WWW.CAPCG.COM

DYERSDALE VILLAGE

144 APARTMENT UNITS COMMUNITY

9700 Mesa Drive Houston, TX 77078. Garden-style property located in northeast
Houston on Mesa Rd. near Tidwell Rd. 32 units are HAP subsidized. Blue-collar tenancy.

Vellage

B Apartments §.°
9700 MESA ROAD




CONFINDETIALITY
AGREEMENT

The information contained in the following Marketing Brochure is
proprietary and strictly confidential. It is intended to be reviewed only
by the party receiving it from California Private Capital Group and
should not be made available to any other person or entity without
the written consent of California Private Capital Group. This Marketing
Brochure has been prepared to provide summary, unverified
information to prospective purchasers, and to establish only a
preliminary level of interest in the subject property. The information
contained herein is not a substitute for a thorough due diligence
investigation. California Private Capital Group has not made any
investigation, and makes no warranty or representation, with respect
to the income or expenses for the subject property, the future
projected financial performance of the property, the size and square
footage of the property and improvements, the presence or absence
of contaminating substances, PCB's or asbestos, the compliance with
State and Federal regulations, the physical condition of the
improvements thereon, or the financial condition or business
prospects of any tenant, or any tenant’s plans or intentions to continue
its occupancy of the subject property. The information contained in
this Marketing Brochure has been obtained from sources we believe to
be reliable; however, California Private Capital Group has not verified,
and will not verify, any of the information contained herein, nor has
California Private Capital Group conducted any investigation regarding
these matters and makes no warranty or representation whatsoever
regarding the accuracy or completeness of the information provided.
All potential buyers must take appropriate measures to verify all of the
information set forth herein.

This is not an offer to sell or solicitation for offer to purchase an
investment or security. This information relates to possible real estate
opportunities for qualified purchasers who have established an
existing substantive relationship with California Private Capital Group.
Natural persons qualify as investors by virtue of such pre-existing
relationships and by proof of business experience, income, and/or net
worth.

THIS CONFIDENTIAL INFORMATION SHALL NOT BE DEEMED AS
REPRESENTATION OF THE STATE OF AFFAIRS OF THE PROPERTIES OR
CONSTITUTE AN INDICATION THAT THERE HAS BEEN NO CHANGE IN
THE BUSINESS OR AFFAIRS OF THE PROPERTIES SINCE THE DATE OF
PREPARATION OF THIS MEMORANDUM.
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North east
Houston Market

In 2016, average effective rent growth in
Houston is projected to be 4.5 percent
$1,060 per month.

Investment Highlights

v Outstanding Cash-Flow Opportunity Built in 1979

v Pitched Roofs and Individual HVAC's. Central Boiler.

v’ 8.8% Cap Rate/12%+ Cash-on-Cash Return (Pro Forma)
v’ Located in Houston, fourth largest Major City

v’ No competition in surrouding area

v Stable and performing, allways mainatined high occupancy

v’ 32 units HAP subsidized thru 2020

v Substantial Upside Through Improving operations

Dyersdale Village is a 144 unit,
garden style apartment complex
situated on the corner of Mesa
Road and Sterlingshire - There are
new houses being built across the
street on Mesa and also on
Sterlingshire. Mesa is a major street
in Northeast Houston - Shopping,
Schools, and Churches are close by.

Built in 1979, the subject is
comprised of 2 story well
constructed buildings consisting of
stucco veneer, wood frames &
pitched roofs. The majority of the
units within the complex are two
bedroom, a desirable trait in this
submarket considering the large
number of families living in the area
who are not in the renter by choice
category. The property has all of
the standard amenities for a C-class
apartment complex including a
swimming pool, on-site
management & two laundry
facilities.

The property is located close to
major redevelopment, Generation
Park, considered the largest new
commercial development in North
America.

Property presents an incredible
opportunity for a new owner to
acquire a large multifamily
property in a major market, add
substantial NOI and value and
enjoy a steady cash flow and long
term appreciation. Lack of
competition in the area and the
favorable rental market conditions
make it the ideal place in which to
successfully execute such a
strategy.



TRUE VALUE ADD
OPPORATUNITY

CASH FLOW AND VALUE ADD OPPORTUNITY

Dyersdale Village is a 144 unit, two-story garden style apartment complex
situated on 6.07 AC. Built in 1979, the subject is comprised of 2 story
well-constructed buildings consisting of stucco veneer, wood frames and
pitched roofs.

The property was acquired in 2012 by a large group of foreign investors

s who later on engaged our Company, California Private Capital Group, to
, assist in restructuring and sponsoring a new mortgage debt and general

management of the property. The property is being managed by California
Private Capital Group since 2013. The high number of foreign individuals

with each investing a fairly small amount of equity thus having only little

ownership interest in a property located abroad, created an opportunity
to trade this asset, allowing a new buyer to purchase the asset for a good
price, lower than market value, and enjoy an immediate cash flow and long

{ term upside potential.

= This is a Classic class C Property, located in a developing area in Houston. It

has a secured HUD program for the next 5 years which essentially secures
almost 25% of its rental revenues. To qualify for such a program, property
has to be maintained well at higher standards. Dyersdale has always been
very highly occupied, currently at 97%. The lack of almost any competition

a in the area together with well-maintained property are making Dyersdale

in high demand in that area. The property does require a new fresh
exterior paint, certain roof repairs and few other minor items, estimated all
together at around $200,000.

Property has always been very nicely performing and cash flowing and
always fully occupied. The asset that can be acquired with NEW low cost
financing; while additionally offering the opportunity to continue to push
rental rates and reduce expenses.

This is a True Cash Flow and Add-Value Opportunity Property located
in a very solid location with no competition and secured income!

A new owner has the opportunity to continue and increase the cash flow
of the property by pushing rental rates higher, reducing operating costs
and implementing a value-add program. Cost effective upgrades would
increase the quality of life in the community and attract tenants willing to
pay a premium for additional amenities. . This Property presents an
opportunity for a strong, hands-on buyer to purchase an excellent asset
for lower then its stabilized Market Value.

Our goal is to add value in two phases -
1. Making certain immediate repairs - DEC 2016
2. Increasing rent to market level - JULY 2017



PROPERTY
SUI\/II\/IARY

Address:
Total Units:
Bldg. Sq. Ft:
Land Acres:
Market:
Sub Market:
Year Built:
Class:
Zoning:

Type:

Washer/Dryer:

HVAC:
Fire Sprinkler:
Cable Tv:

No. of Stories:

9700 Mesa dr. Houston, TX 77078
144
102,976 SF
6.70 AC
Houston
North east
1979
C
Multi-family District 1
MFR Apartments
Hookups in select units
Individual Units
No

Yes



Transaction
Summary

TRANSACTION VARIABLES:
Projected Time Line (yrs) 3
PURCHASE PRICE $ 4,500,000
INSPECTIONS & ORIGINATION FEES 239,375
REPAIR & UPGRADE COSTS 200,000
RESERVES 150,000
UTILITY DEPOSITS + OTHER PREPAID 90,256
$ 5,179,631
INVESTMENT EQUITY 35% $ 1,804,631
MORTGAGE LOAN 65% 3,375,000
100% $ 5,179,631
PROJECT PROFITS
CAP RATE: 8.00%
GROSS SALES PROCEEDS $6,126,781
ACCUMULATED CASH FLOWS 599,946
MORTGAGE PAY OFF (3,204,042)
SELLING EXPENSES (122,536)
$3,400,149
INVESTORS RETURN OF ORIGINAL EQUITY INVESTMENT (1,804,631)
1,595,518
INVESTORS PREFERRED RETURN (8% PER YEAR) 399,787
$1,195,731
INVESTORS - SHARE IN PROFITS (80%) $956,585
CAPCG - SHARE IN PROFITS (20%) 239,146
$1,195,731
Internal rate of Return (IRR) 23.20%
Est. Gross Cash on Cash Return to Partner: 13.60%




TRANSACTION VARIABLES:

Price Per door/Unit MARKET
Projected Purchase price $31,250 $ 4,500,000
Seller repair allowance
$31,250 $ 4,500,000
Immediate repairs/Deferred maintenance required 200,000
$32,639 $ 4,700,000
CLOSING COSTS
Lender Legal: 15,000
Partnership Legal: 10,000
Lender application Fee 10,000
Survey, Enviro, PCA, Appraisal: 10,000
Title Insurance: 10,000
Tax Escrow: 3
Insurance Escrow: -
Lender Loan Fee 33,750
Mortgage Banking (Debt/Equity): 50,625
Lender Rate Cap: =
Other: 10,000
CAPCG - Syndication Fee - 2% 90,000
Total Cost $34,301 $ 4,939,375
% Down Payment 28%
Down Payment $ 1,125,000
Debt Structure (Loan to Cost). 72%
Acquisition Mortgage Loan $ 3,375,000
Renovation Loan
Total Mortgage $ 3,375,000
Payment Schedule
Due in 10 years
Mortgage yearly Interest Rate 4.50%
Annual debt service (P&I) 205,208
Annual debt service (Interest Only for 1 yr) 150,761
Capital required
Escrow Deposit $ 25,000
Down Payment 1,100,000
Inspections and appraisals - 65,000
Lender's and Broker Fees - 84,375
CAPCG - Syndication Fee - 2% 90,000
Immediate repairs/Deferred maintenance required 200,000
Interior and exterior repaires
Reserves Cap Ex (Roof, Plumbing, Foundation, Equipment, HVAC) 150,000
$ 1,714,375
Prepayments & prorations at closing
Insurance - 1 yr $ 45,600
Property Tax for 1 month
Prepaid Interest for 1st month $ 12,656
ies deposits $ 32,000
$ 90,256
Total Investment $ 1,804,631
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Operating Proforma

DYERSDALE VILLAGE
Going in Yield
Year 1 Proforma Total SQ 120,000 Year 1
Stabilized NOI (Year 5); No.of Units 144 Stabilized Yield

T1Z Thru dec 2015

T12 Thru Dec 2014 {Annualized) Year 1 Year 2 Year 3 Year 4 Year 5 Year 6 Year 7 Year 9 Year 10 Year 11
Rent PSF $0.71 pst $0.75 pst 3075 psf $0.78 ps $0.81 psf $0.83 psf $0.86 psf. $0.87 psf $0.88 psf $0:90 pst $0.91 psf. $0.92 psf
Effective Rent PSF $0.66 psf $0.68 psf $0.74 psf $0.77 psf $0.80 psf $0.62 psf $0.85 psf- $0.86 pst $0.87 psf $0.89 psf $0.90 psf. $0.91 pst
Average Rent per month $553 3569 5619 5641 4666 5686 $706 $720 $727 §742 §750 $757
Scheduled Rent growth from prev year 1.0% 1.0% 30% 35% 2.0% 30% 20% 1.0% 1.0% 1.0% 10%
Market rent (GPR] $1,023,744.00 1,075,920 $1,086,000 51,124,760 $1,164,127 §1,199,050 $1,235,022 $1,259,722 $1,272,320 $1,297,893 $1,310,872 51,323,981
Less: Lass to Lease ($67.974) (892751) ($16,200) (316,380) ($13970) ($14,:389) ($14,820) ($15,117) ($15.268) (515,421) ($15,575) (§15730) ($15,888)
% Loss to Lease 66% 8.6% 15% 12% 12% 12% 12% 120 12% 129% 12% 126 12%
Adjusted Gross Potential Rent $955,770 $983,169 1,060,710 S1,108,380 1,150,157 S1184,662 1,220,202 51,204,606 1,257,052 §1,269,622 $1.283,318 $1,295,142 $1,308,008
Upgrade Unit Rents $0 30 $0 $0 50 40 0 30 $0 $0 50
Total Scheduled Market Rents $955,770 $983,169 $1,069,710 51,108,380 $1,150,157 $1,184,662 $1,220,202 $1,244,606 1,257,052 $1,269,622 $1,262318 $1,295,142 1,308,093
Overall growth in Scheduled Rents from prev year 119% 36% 3.8% 3.0% 30% 2.0% 10% 10% 10% 10% 10%
% Vacaney 39% 26% 4.0% 29% 4.0% 4.0% 4.0% £0% 40% 40% 4.0% 2.0% 0%
% Beonomic Vacancy 11.46% 1293% 8.10% 7.60% 8.23% 7.60% 760% 7.60% 7.60% 7.60% 7.60% 760% 760%
Less: Residential Vacancy (§37.231) (835.119) ($43.440) ($43,680) (§46,006) (547.386) ($48.808) (349.784) ($50,282) ($50.785) (§51.293) ($51.806) ($52.324)
Less: Concessions ($8.852) (87.244) 185.430) ($5.460) (85.751) ($5923) ($6.101) (96.223) (56.285) (36.348) (56.412) ($6:476) (56,540
Concessions as % of Mkt Rents 0.96% 0.76% 0.50% 0.50% 0.50% 0.50% 050% 0.50% 050% 050% 0.50% 050% 0.50%
Less Bad Debt (521,720) ($21890) § (2910317 (5225509) ($23.184) (523.648) (623884) (524123) (624,364) ($24.608) ($24,854)
Less: Non Revenie Apts & Employee Discounts $0 0 50 50 0 50 0 $0 s0 30 30 $0 30
Total Rental Income 900,687 940,806 $999,120 $1,037,400 $1,069,297 ST108,043 $1142,109 STI6%.951 SL176600 ST186,366 $1,200,250 $1,212,253 $1.22%375
Rental Income\, Grawth from previous year 9.8% 38% 3% 3.7% 30% 10% 10% 1.0% 10% 10%
Utility Income $37,796 $35,840 38477 866,222 $66,222 66,222 $66.222 $66.222 566,222 $66,222 $66,222 $66,222
Fiber Optic Income $0 $0 $0 $0 0 50 50 0 $0 $0 $0 s0
Other Income (Late & Admin Fees, parking, etc) 26,985 23524 29810 40510 10510 40510 40,510 41,725 42977 14266 45,594 16,962
Total Other Income $31,828 459,364 $78,316 $106,732 $106732 $106,732 $106,732 $107,947 $109,199 $110,488 $111816 $113,180
Effective Gross Income $941515 51,000,170 1077436 51,144,132 1176028 $1.215575 31248540 $1,271.652 $1.264547 51,297,565 31310738 $1.324,068 31,337,559
Eff Gross [ncome Growth from previous column 14.4% 62% 2.8% 34% 27% 8% 10% T0% 1.0% 0% T0%
Projected Growth in EGI 14.44% 619% 279% 3.36% 274% 183% 101% 101% 1.02%, 102% 1.02%
Expenses - Controllable.
Payroll $187,639 $189,437 $185537 $169.248 $193,033 $196,693 $200.831 $204,846 $208.945 $213.124 $217.386 $221.734 $226,169
Advertising / Promation $14,433 $17,466 $17,375 $17,723 §18077 $18,438 $16,807 $19,183 $19567 519,958 $20356 520765 $21,180
General & Admin $26,562 $44.215 $34,140 834,823 $35,519 $36,230 $36,954 $37,693 $38447 $39.216 $40,000 $40800 $41,616
R& M Turnover $0 $0. $0 50 50 $0 $0 80 $0 $0 $0
R&M $50,866 $36,468 $55,700 $56,814 $57,950 $59,109 60291 $61,497 $62,727 $63,982 $65,261 $66567 367,098
Contract Services $76,092 $93,290 $71,280 §72,706 74,160 $75.643 77,156 78,699 $80,273 91,878 $83,516 585,186 586,890
Utiities $155,152 $127,905 $135,588 $138,300 $141,066 $143,887 $146,765 $149,700 $152,694 $155,748 $158,863 $162,040 $165,281
Total Contrallable Expenses $511,740 $508,781 $199,620 500,613 $519,805 $530,201 $540,805 551,621 $562,653 573,906 585,385 597,002 $600,030
Controliable Exp Growth ~2.4% 20% 2.0% 20% 20% 20% 20% 20% 2.0% 20% 20%
Expenses - Non Controllable
Property Management Fee 400% $39.431 $35.796 $43,097 $45,765 $47,041 $48,623 49,954 850,867 $51,362 $51903 $52,430 $52.963 $53.502
Insurance $55.966 $50.518 $45,600 $45,600 $45,600 $45,600 $45.600 $45.600 $45,600 345,600 $45,600 $45.600 $45,600
Real Bstate Taxes $42,000 $43332 60,000 $72,000 $73,440 §74,909 §76,407 $77,935 §79494 $81,084 $82,705 564,359 $86,047
Gross Receipts Tax 0575%
Total Non-Cantrollable Expenses $137,397 $129,616 145,697 163,265 $166,081 $169,132 $171,961 $174,402 $176476 $178,586 $180,735 $182922 165,149
Non-Controllable Exp Growth 14.7% 99% 17% 1.8% 17% 1.4% 1.2% 129% 1.2% 12% 12%
Total Expenses 649,141 $638,427 646,318 $672,978 5685886 §699,333 $712,765 726,023 $739,129 752,493 $766,119 §780,014 §794,183
4508 4,430 1,502 4,673 1,763 4856 1,950 5082 5133 5226 5320 5417 5515
68.9% 638% 8026 sa8% S8.3% 57.5% 57.1% 57.19% 57.5% 58.0% 38460 58.9% 59.4%
Net Operating income 35292374 $361,743 429,119 $471.154 $490,142 3516,242 $536,075 $545,659 3545410 545,072 3544618 3544054 $583,376
NOI Growth 18.6% 9.8% +0% 5.3% 38% 18% 0.0% 0% 0.1% 010 0.1%
Property Upgrades / Additional Cap Ex
Reserve Requirement (avg) 5300 per unit $43.200 543,200 $43,200 $43.200 $43.200 $43.200 $43200 $43,200 $43.200 543,200 $43.200
Asset Mgm Fee to Sponsor (% of EGI) 200% $21.549 $22883 $23521 $24311 $24977 525,434 25,691 $25.951 $26215 526481 $26751
Debt Payment $188,107 $205,208 5205208 $205,208 $205,208 $205,208 520520 $205,208 5205208 5205208 $205,208
Cash flow to Partnership 5292371 $361,743 $176,263 $199,86% 5218214 §243,523 $262,690 $271,818 5271320 270,713 $269996 269,165 $268,217
Debt service Coverage Ratio: (trigger Cash Sweep Period] 176 176 197 219 228 232 232 232 232 231 231
Debt Yield Ratio: 10.7% 12.7% 140% 15.3% 159% 162% 162% 162% 16.1% 16.1% 161%
Yield an Cost (Net of Soft Costs).
Yield on Cost (Total Acquisition Costs)
NOI/ Unit
Estimated Annual Cash-on-Cash Return Summiary to Equity Partner
Average Year 1 Yearz Year 3 Yeard Years Year6 Year 7 Years Years Year 10
Est. Gross Cash Flow to Equity Partner $ 245357 $176263 $199.864 $218.214 3243523 $262,690 $271818 3271320 $270713 $269.996 $269,165
st. Gross Cash on Cash Return to Partner Avg=13.60% 9.77% 11068% 1209% 13.49% 1656% 1506% 1503% 15.00% 14.96% 14925 .

PROFORMA
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PROFORMA

Sale Assumption Scenario | Scenario IT Scenario 111
.
Cap Rate 8.50% 8.00% 7.50%
Per unit/Door $40,044 $42,547 $45,384
Gross sale proceeds $5,766,382 6,126,781 $6,535,233
Mortgage payoff (3,204,042) (3,204,042) (3,204,042)
Selling Expenses+commisions (2%) (115,328) (122,536) (130,705)
2,447,012 2,800,203 3,200,486
[Refinance Assumption Scenario 1 Scenario I1 Scenario 111
Cap Rate 8.50% 8.00% 7.50%
New Gross loan proceeds $4,324,786 4,595,086 $4,901,425
Existing Mortgage payoff (3,204,042) (3,204,042) (3,204,042)
New Mortgage loan costs (2%) (86,496) (91,902) (98,028)
1,034,249 1,299,142 1,599,354
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Unit Mix
Information

- Average SQF Total SQF | Market rent | Actual rent

"8} Grand Total 102,976




YahavDinai
Asset Management

Mr. Dinai is the founder and managing partner of California Private Capital Group.
Mr. Dinai is in charge of the group's operations in the US, investor relations, assets
management and ties to the Jewish community in the Silicon Valley.

Mr. Dinai brings over 10 years of experience in private equity, commercial real
estate and asset management as well as many years of experience in public
accounting, financial management, strategic planning and execution for
technology firms while holding a variety of leadership roles in
Pricewaterhousecoopers and Ernst & Young, two of the world's largest
accounting firms.

Prior to founding California Private Capital Group, Mr. Dinai was also a founder
and regional partner at SOAProjects, an accounting and IT risk advisory services
firm, rated 6th largest CPA firm in the Silicon Valley, California.

Mr. Dinai is a Certified Public Accountant (CPA), he received his graduate's degree
in economics and accounting from the Tel Aviv University, Israel and his master
degree in law (LLM) from the Bar-llan University, Israel.

David Shaffer
Acquisitions and Strategy

With 15 plus solid years of experience in commercial real estate Mr. Shaffer is in charge
of Acquisitions and Strategy at California Private Capital Group. He is also indirectly in
charge of managing more than 3,500 units in the DFW region.

Mr. Shaffer began his career by working for a local residential developer in Texas and
quickly started his own business as a sub-contractor in real estate development. Worked
also for few years for Ed Berrong Real Estate, focusing on both commercial and
multifamily sales. Upon entering the Dallas/Fort Worth MSA at Marcus &Millichap,
working as a commercial multi-family broker, Mr. Shaffer exceeded expectations and was
recognized as the "top producer" in 2001 for the Dallas office. He continued his success
there for four years before being approached by GVA Cawley and asked to head up the
investment sales team. Mr. Shaffer continued to prove himself as a "top producer" while
managing a sales team during his advancement with the company.

Based on a proven track record in performing and closing complex real estate
transactions. Mr. Shaffer went on to establish Wellington Realty in 2005 where he
currently serves as a Managing Partner. In Mr. Shaffer's 15+ years in commercial real
estate, he has closed over $700 Million in transactions.

Mr. Shaffer holds a Bachelors of Business in Administration Finance, Graduate Finance
Certificate and Masters in Entrepreneurship from SMU, Cox School of Business.

Professional Affiliations:

Certified Commercial Investment Member - CCIM Texas Real Estate Council - TREC
North Texas Commercial Association of Realtors -

NTCAR National Multi-Housing Council - NMHC International Council of Shopping
Centers - ICSC
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MarkNusbaum

Operations

Mr. Nusbaum is in charge of Operations and Property Management at California
Private Capital Group, currently in charge of managing more than 3,500 units in the
DFW region.

Mr. Nusbaum has 13+ years of property management and ownership experience. As
former CEO and manager of Texas Family Mortgage, Mr. Nusbaum led an effort to
have successfully purchased, managed, and sold numerous properties in both the
DFW area and South Florida region.

Mark brings a hands-on approach, playing an integral role in the day-to-day
operations of each property managed by him. Having witnessed the demise of
many properties because of poorly chosen management teams, Mark set forth to
create the type of Management Company that would impress any multi-family
owner.

Mark has led a team, which has instituted the systems, personnel, and metrics
needed to maximize operational efficiency and asset values. Property managers,
assistant managers, leasing agents, and maintenance personnel are educated,
trained, and developed within a very proactive system of protocols and procedures
to deliver superior operation results and are held accountable to these results.

Mark formulates all budgets; using variance analysis reports, he breaks down the
reasons for successes and failures of each property and then institutes the right
course of action. He reviews all costs and expenses and works with his specialized
marketing team to drive rents high through detailed Market Rent Analysis.

Mr. Nusbaum holds a Bachelors of Business in Accounting from the University of
North Texas

Affiliations & Certifications:
Apartment Association of Greater Dallas (AAGD)
Apartment Association of Tarrant County

Danit Neeman
Finance

Bringing more than 15 years of real estate and telecom financial industry experience
Mrs. Neeman is responsible for the global corporate Finance and Administration
Property Management functions, including financial planning and execution of
budgets, processes and efficiencies, as well as Human Resources. She currently serves
also as VP Finance & Accounting at Actelis Networks, a Networking Company in the
Silicon Valley.

During her career, Mrs. Neeman was also a worldwide controller at Sheer Networks
Inc., a networking company. Previous experience also includes managerial positions at
PricewaterhouseCoopers and Ernst & Young.

Over the years, Mrs. Neeman has been actively involved as a principal in the
acquisition, financing, marketing and management of residential and commercial real
estate. Mrs. Neeman is a certified public accountant (CPA) in Israel and in the U.S. She
holds a BA in accounting and economics from Tel-Aviv University and an LLM in Law
from Bar-llan University in Israe
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CALIFORNIA PRIVATE CAPITAL GROUP

We make our fiving im/esting in real estate. Period!

538 W 21st St#83931
Houston, TX 77008
Office: (408) 475 4311

WWW.CAPCG.COM






